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CLAIMS 

What is claimed is: 

1 . A method for managing am electronic negotiation, comprising: 

sending a negotiation initi iting offer object to a first negotiating party for 
specifying rules of the negotiation and or formin|f^negotiation initiating offer including 
specification of at least one attribute; 

receiving the negotiation i litiating offer from the first negotiating party; 
sending a counter offer object to a second negotiating party for forming a 
counter offer to a target negotiating party, wherein the target negotiating party of the 
counter offer object is the first negotiating party; 

receiving the counter offer worn the second negotiating party; 
validating the counter offer ij the counter offer complies with the rules of 
the negotiation; and 

sending the validated counter bffer to the first negotiation party to engage 
said first and second negotiation parties in active negotiation. 



2. The method for managing an electronic negotiation of claim 1, wherein said 
counter offer object is adapted for specification of at least one additional attribute in 
forming said counter offer. 




3. The method for &ajaa£mg an electronic negotiation of claim 1, wherein said 
rules of the negotiation includes klrule selected from the group consisting of offer rules, 
disclosure rules, and deal/striking rules. 
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4. The method for managing an electronic negotiation of claim 1, wherein said 
rules of the negotiation includes a rule selected from the group consisting of a rule 
allowing said first negotiating party to engage in active negotiation with a plurality of 

5 negotiating parties in a switchable bilateral negotiation, a rule allowing said first 

negotiating party to engage in active negotiation with at least one negotiating party in a 
concurrent bilateral negotiation, a rule allowing said first negotiating party to engage in 
active negotiation with exactly one negotiating/party in a bilateral negotiation, and a rule 
allowing each of said negotiation parties to engage in active negotiation at least one other 
10 negotiation parties in a many- to-many multilateral negotiation. 

5. The method for managing^eleGtronic negotiation of claim 1, wherein said 
rules of the negotiation include^^le\^lectec/from the group consisting of a rule 
allowing said secbnd negotiating party/flp ^agem_active negotiation with only said first 

1 5 negotiating party and a rule allowing said second negotiating party to engage in active 
negotiation with a plurality of negotiating parties^/ 

6. The method for managing an electronic negotiation of claim 1, wherein said 
rules of the negotiation includes af rule allowing said first negotiating party to engage in 

20 active negotiation with a plurality of negotiating parties in a switchable bilateral 

negotiation and a rule allowing switching of active negotiation only when a competing 
offer improves upon a previous/offer by a predetermined amount. 
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7. The method for man iging an electronic negotiation of claim 1, wherein said 
rules of the negotiation includes a rule allowing said first negotiating party to engage in 
active negotiation with exactly at least one negotiating party in a concurrent bilateral 
negotiation and a rule allowing ac tive negotiation when a corresponding offer satisfies 
said offer rules. 

/ 

8. The method for managing an electronic negotiation of claim 1, wherein said 
rules of the negotiation includes a rule allowing said first negotiating party to engage in 
active negotiation with exactly one negotiating party in a bilateral negotiation and a rule 
excluding all other parties from said active negotiation. 

9. The methocHbr mfari^ngan electronic negotiation of claim 1 , wherein at 
least one of said rules of the negotiation/is a dynamic rule and wherein compliance of 
said dynamic rule depends upon a tastory of the negotiation. 

10. The method far managing an electronic negotiation of claim 1, wherein at 
least one of said rules of tne negotiation is a static rule and wherein compliance of said 
static rule depends solely /upon the offer. 
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1 1 . The method for managing an electronic negotiation of claim 1 , wherein said 

/ 
/ 

rules of the negotiation includes at least one offer rule selected from the group consisting 
of a rule allowing only eligible parties to participate m the negotiation, a rule requiring 
each counter offer to improve upon a previous offer, a rule requiring each counter offer to 
improve upon a previous offer by a predetermined amount, and a rule requiring each 
counter offer to be submitted within a predetermined period of time. 



15 



12. The method for managing ary electronic negotiation of claim 1, wherein said 



rules of the negotiation include; 
10 consisting of a rule forming a deal u 
rule allowing each of said parties 
forming a deal and after acceptan* 
each of said parties to the negot: 



least 



of 



deal striking rule selected from the group 
tance of an offer by one of said parties, a 
e negotiation to submit one more offer prior to 
ffer by one of said parties, and a rule allowing 
ubmit offers for a predetermined period of time 



to 



prior to forming a deal and aftelr acceptance of an offer by one of said parties. 

13. The method for managing an electronic negotiation of claim 1, wherein said 
specification of at least one attribute includes specification of a value associated with the 
attribute and specification/of a negotiability of the attribute value. 
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14. The method for managing an electronic negotiation of claim 1, further 
comprising: 

sending the counter offer object toiaid first negotiating party for forming a 
counter offer to the counter offer of said second negotiating party; 

receiving the counter offer from the first negotiating party; 
validating the counter offer of the first negotiating party if the counter offer 
complies with the rules of the negotiation; and 

sending the valijlat^h^unter offer of the first negotiating party to the 
second negotiation part^f 

15. The method/forli^agyig an electronic negotiation of claim 1, further 
comprising: 

sending the counter offer object to a third negotiating party for forming a 
third party counter offer to said negotiation initiating offer; 

receiving the third party counter offer from the third negotiating party; 
validating the counter offer of the third negotiating party if the counter offer 
complies v/ith the rules of the negotiation; and 

sending the validated counter offer of the third negotiating party to the first 
negotiation party. 
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16. The method for managing an electronic negotiation of claim 1, further 
comprising: 

forming a negotiation state rfiachine upon receiving the negotiation initiating 
offer from the first negotiating party, said negotiation state machine maintaining a current 
and previous states of the negpti^fion; and 

updating said negotmliaffstafle machine with each validated counter offer. 

17. The method for lftanakmg an electronic negotiation of claim 16, wherein at 
least one of said rules of the/negotiation is a dynamic rule and wherein compliance of 

10 said dynamic rule depends upon said previous state of the negotiation. 



15 



18. The method for managing an electronic negotiation of claim 16, wherein at 
least one of said rules of the negotiation is a static rule and wherein compliance of said 
dynamic rule depends only upon saifl current state of the negotiation. 
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19. The method for managing an electronic negotiation of claim 1, further 
comprising: 

receiving a request for a retraction of an/>ffer from one of said negotiating 

parties; 

validating the retraction request if tKe request complies with the rules of the 
negotiation, wherein said rules of the negotiation includes an offer retraction rule; 
retracting said offer if the retraction request is validated; and 
sending an offer retracjtktffm^sage to the target of the offer if the offer is 

retracted. 

20. The method for managing an\elecfronic negotiation of claim 1, further 



compnsing: 

receiving an accept/offer object Nfor accepting one of said offers from one of 
said negotiating parties; 
15 sending an off ei/ acceptance message to said one of said negotiating parties; 

and 

forming a deaft based upon said rules of the negotiation, wherein said rules 
of the negotiation includes an offer acceptance rule. 
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2 1 . The method for managing an electronic negotiation of claim 1 , further 
comprising: 

receiving a reject offer efbject for rejecting one of said offers of one of said 
negotiating parties from the targoi of said one of said offers; and 

sending a^ect/offer message to said one of said negotiating parties. 



22. The method fo\ managing an electronic negotiation of claim 1 , further 
comprising: 

receiving a negotiation break off object for breaking off the negotiation with 
one of said ijdgotiating parties; and 

sending a negotiation break off message to said one of said negotiating 

partii 
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23. A negotiation facilitator sj stem for managing an electronic negotiation, 



compnsing: 



means for sending a nego 



ation initiating offer object to a first negotiating 



party for specifying rules of the negotu tion and for forming a negotiation initiating offer 



including specification of at least one a 



party; 



tribute; 



means for receiving the m :gotiation initiating offer from the first negotiating 



means for sending a coum 



sr offer object to a second negotiating party for 
forming a counter offer to a target negotiating party, wherein the target negotiating party 
10 of the counter offer object is the first negotiating party, said counter offer object adapted 
for specification of at least one additional attribute; 

means for receiving the counter offer from the second negotiating party; 
means for validating the compter offer if the counter offer complies with the 
rules of the negotiation; and 
1 5 means for sending the validated counter offer to the first negotiation party to 

engage said first and second negotiation parlies in active negotiation. 
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24. The negotiation facilitator system of claim 23, further comprising: 

means for sending the counter offer object ta/said first negotiating party for 
forming a counter offer to the counter offer of said second negotiating party; and 
means for receiving the counter offer/from the first negotiating party; 
5 means for validating the counter offer of the first negotiating party if the 

counter offer complies with the rules of the negotiation; and 

means for sending/tne \alidajed counter offer of the first negotiating party to 
the second negotiation party. 

10 25. The negotiation facilitator system of claim 23, further comprising: 

means for sending me counter offer object to a third negotiating party for 
forming a counter offer to the/counter offer of said negotiation initiating offer; 

means for receiving the counter offer from the third negotiating party; 
means for validating the counter offer of the third negotiating party if the 
1 5 counter offer compliesywith the rules of the negotiation; and 

means fpr sending the validated counter offer of the third negotiating party 
to the first negotiation party. 
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27. A computer program pi oduct for managing a multilateral negotiation, 
comprising: 

computer code that sen<|s a negotiation initiating offer object to a first 
negotiating party for specifying rulespf the negotiation and for forming a negotiation 
initiating offer including specification of at least one attribute; 

computer code that rece^ ves the negotiation initiating offer from the first 
negotiating party; 

computer code that sends a counter offer object to a second negotiating 
party for forming a counter offer to target negotiating party, wherein the target 
negotiating party of the counter offer object is the first negotiating party, said counter 
offer object adapted for specification of at least one additional attribute; and 

computer code that rece|ves the counter offer from the second negotiating 

party; 

computer code that validates the counter offer if the counter offer complies 
with the rules of the negotiation; and 

computer code that sendsjthe validated counter offer to the first negotiation 
party to engage said first and second negotiation parties in active negotiation. 

a computer readable medium that stores the computer codes. 



20 



28. The computer program product of claim 27, wherein the computer readable 



medium is selected from the group cons 
flash memory, system memory, hard di 



.of CD-ROM, zip disk, floppy disk, tape, 
id data signal embodied in a carrier wave. 
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29. The computer program product of claim 27, farmer comprising: 
computer code that sends the counter offer object to said first negotiating 

party for forming a counter offer to the counter offer of^aid second negotiating party; 
and 

5 computer code that receives the counter offer from the first negotiating 

party; 

computer code that validates the cfounter offer of the first negotiating party if 
the counter offer complies with the rules of me negotiation; and 

computer code thaj^ei^s thq/yalidated counter offer of the first negotiating 
1 0 party to the second negotiation painty. 

30. The computer program product ofr6laim 27, further comprising: 
computer code that fends thB'txmnter offer object to a third negotiating party 

for forming a counter offer to the counter oner of said negotiation initiating offer; 
1 5 computer code tl/at receives the counter offer from the third negotiating 

party; 

computer codfe that validates the counter offer of the third negotiating party 
if the counter offer comp/ies with the rules of the negotiation; and 

computer /ode that sends the validated counter offer of the third negotiating 
20 party to the first negot/ation party. 



Attorney Docket No. TDYNP002 



PATENT 



3 1 . The computer progranaf product of claim 27, further comprising: 

computer cod^tfif^forms a negotiation state machine upon receiving the 
negotiation initiating offer^om thefifst negotiating party, said negotiation state machine 
maintaining a current sfate of me negotiation; and 

computer code that updates said negotiation state machine with each 
validated counter offer. 
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